SAMPLE DASHBOARDS (BUILT ON POWERBI & EXCEL)

1. HOTEL TEMBO
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The dataset was cleaned and analyzed on PostgreSQL and the dashboard built in Power Bi. The
purpose of this project was to provide the hotel with a structured database for data management,
since tracking of revenue was difficult due to poor record keeping.

2. RETAIL STORE

RETAIL SALES ANALYTICS
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The dataset was cleaned in Excel and the analysis was done in Power Bl. The aim of the analysis
was to identify key sales patterns and drivers, to inform marketing strategies for profit optimization
for the store.



SAMPLE DASHBOARDS (BUILT ON POWERBI & EXCEL)

3. FOOD BASKET
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Customer Distribution by Age

il

w27 =3 e 57 a6
Customer Age

Seasonal Trends in Sales

30,000
25,000
20,000
15,000

20%
H Anna
= John

e apr My aun

ul Mg sexr  ox mov

Total Sales by Sales Rep

Mike

= sarah

This dataset was cleaned and analyzed on Excel. The purpose of the analysis was to evaluate the
store’s overall sales performance by identifying the primary drivers of revenue across regions, sales

representatives, and suppliers.



